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Law360 Reveals 10 Largest Environmental 
Practice Groups 
 
Share us on:   By Juan Carlos Rodriguez 
Law360, New York (November 25, 2014, 7:00 PM ET) -- Full-service 
firms with global reach dominate the top 10 spots of the Environmental 
Law360 100, our ranking of the 100 firms with the most environmental 
partners globally, with two well-known boutiques snagging a place 
alongside the legal giants.  

Here are the firms that scored spots in the top 10 of the Environmental 
Law360 100. Check back Monday, when we'll unveil the full list of 100 
firms.  

RA
NK FIRM 

ENVIRONMENTAL 
PARTNERS 

1 Baker & McKenzie 51.5 
2 Holland & Hart 50.5* 
3 Beveridge & 

Diamond 
47.5 

4 Latham & Watkins 47 
5 Dentons 40 
6 Norton Rose 

Fulbright 
39 

7 Hunton & Williams 38 
8 Perkins Coie 37 
9 Stoel Rives 36 

10 Hawkins Parnell 32 
 
Smaller environmental firms that once dotted the landscape are fewer 
and farther between as larger ones have snatched up partners and 
sometimes entire firms in the race for transactional, litigation and 
regulatory work that requires a sophisticated environmental practice, said 
Peter Zeughauser, a legal industry strategist and the founder of the 
consulting firm Zeughauser Group.   
 
Zeughauser, who started out as an environmental litigator and handled 
environmental matters while general counsel at The Irvine Co., a real 
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estate and planning business, said a strong environmental practice is 
marked by its involvement in complex matters with high exposure or 
possible liability.   
 
"The practices that have those kinds of matters tend to attract the best 
lawyers and be the most successful," he said. "And more and more, 
those matters require breadth and depth."  A good example of a complex 
matter is the Deepwater Horizon disaster litigation, he said. 
 
BP PLC, Transocean Ltd. and Anadarko Petroleum Corp. are battling on 
several fronts, most of which feature a significant environmental 
angle.  The challenge for smaller firms, Zeughauser said, is like one that 
confronted similarly sized law groups in the intellectual property arena: As 
big companies realize how important it is to have strong environmental 
counsel in these types of cases, they also see a benefit in having it 
integrated with the other necessary components such as litigation and 
corporate issues.   
 
"Many of the top environmental practices have migrated to the big firms, 
away from the boutiques," he said.  But he said boutique firms like 
Beveridge & Diamond PC and Hawkins Parnell Thackston & Young LLP 
can still thrive because there is so much other work.   
 
"There's episodic work like the BP oil spill, and then there are projects like 
the Keystone pipeline. And that kind of work is also complex but isn't 
litigation. It involves a lot of state and regulatory work that can be very 
lucrative. And it doesn't necessarily require the breadth and depth that a 
big complex litigation practice requires, so a boutique can thrive in that 
space," he said.   
 
Nicholas W. van Aelstyn, a principal at Beveridge & Diamond and chair of 
the firm's climate change and alternative energy practice groups, said he 
moved to the roughly 100-lawyer Beveridge & Diamond from Heller 
Ehrman LLP. He said he has found that the depth and breadth of 
environmental expertise to which he has access now is actually better 
than it was at the much larger firm.   
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He acknowledged that clients may not think of Beveridge & Diamond first 
for major corporate transactions, but they know the firm's strengths and 
they value it highly. He added that sometimes the Beveridge & Diamond 
partners with a larger firm to perform the environmental due diligence on 
those big transactions.   
 
"Even in litigation we've done that, where we've brought the 
environmental expertise to the table and partner with another, larger firm. 
Now, in that instance, we have a typical litigator's view that we think we 
could have handled it all from the beginning, but we work with our clients 
regardless," van Aelstyn said.   
 
As an example of the firm's litigation prowess, he pointed to its successful 
representation of the Metropolitan Water Reclamation District of Greater 
Chicago in a $3.7 billion consent decree that had been opposed by 
environmental groups. The consent decree, reached between the 
U.S. Environmental Protection Agency, the state of Illinois, and the 
MWRDGC, governs the ongoing Tunnel and Reservoir Plan, a 
multibillion-dollar project to improve stormwater control and wastewater 
management throughout metropolitan Chicago.   
 
Clients also value Beveridge & Diamond for its deep bench of attorneys 
with significant government experience, van Aelstyn said. He pointed to 
the recent additions of former EPA General Counsel C. Scott Fulton, 
former Federal Highway Administration Chief Counsel Fred R. Wagner, 
and former California Department of Transportation Chief Counsel David 
H. McCray.   
 
Van Aelstyn said high-quality legal work is "table stakes" these days, and 
what a boutique firm needs to do is a focus on the client's business and 
what its needs are now, as well as anticipating future developments in 
environmental regulation or other industry trends.  "By that, I mean not 
just things in a particular state, for example, but matters that may be 
percolating up in another part of the country, another jurisdiction or even 
in another country. We do quite a bit of international work. And spotting 
those trends and threats that may be coming has helped our clients in 
any number of ways," van Aelstyn said.   
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Albert H. Parnell, a partner and firm environmental practice leader at 
Hawkins Parnell Thackston & Young, said boutiques can thrive alongside 
big firms in three ways: delivering specialized trial and pretrial services, 
taking advantage of their ability to cut client costs, and maintaining close 
communication within the firm.  "We have lawyers who are licensed in 34 
states, and we've tried cases last year in something like 40 states. We're 
second to none in that regard. And people in our business know that. 
They know that we have more first-tier trial lawyers than any other law 
firm who actually have tried cases to verdict," Parnell said.   
 
He said the firm's principal business is in toxic torts, including asbestos, 
silica and benzene matters. But it also represents major petroleum 
companies in groundwater and air disputes, in addition to other kinds of 
work, Parnell said.   
 
Earlier this year, the firm successfully defended a client in a $20 million 
lawsuit filed by pipefitter who allegedly suffers from pleural mesothelioma 
caused by asbestos exposure in shipyards and other industrial facilities. 
And in 2012, the firm obtained a ruling from the California Supreme Court 
that established product manufacturers could not be held liable for 
injuries caused by replacement parts or materials used in association with 
their products.   
 
Parnell said smaller firms don't have the overhead that a lot of large firms 
have, so there's an opportunity to create quite a difference in average 
fees.  And he said that in his experience, corporate clients are actually 
seeking out boutiques for certain matters.  "I think it's driven by wanting to 
have a smaller subset of lawyers with whom they can deal with more 
intimately, with whom they can feel more comfortable, and who know 
what they're doing," Parnell said.   
 
But he said it's true that bigger firms are snatching up partners or buying 
out smaller firms to build their own environmental practices, and that it 
can be a challenge to retain talented lawyers who may be tempted by a 
big firm's bonus offer if they jump ship.  "You have to be aware of the 
marketplace. And we're in constant contact with and try to take care of 
our people," he said. "Financially, you have to do well to maintain your 
edge against your competition, or they will bleed off your lawyers."   
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Robert A. Wyman Jr., a partner and global chair of Latham & Watkins 
LLP's environment, land and resources department and the global co-
chair of the firm's air quality and climate change practice, said large firms 
are increasingly recognizing the strategic importance of environmental 
expertise and their involvement in complex environmental matters is only 
going to grow.  "Over the last couple of decades we have experienced 
what I would say is a historic trend, certainly a megatrend, of what 
probably will be viewed as the largest capital investment in the energy 
sector in the history of the globe," Wyman said.   
 
With the scale of environmental risks, and the unprecedented nature of 
the opportunities that new sources of energy, like fracking, or the new 
ability to monetize low-carbon attributes, clients are seeking out 
environmental expertise at an earlier stage of their own strategic 
planning, he said.   
 
The equity holders and lenders that are making these investments now 
recognize that the success of the venture depends in large part not only 
on a firm's transactional expertise or its ability to protect the project 
through litigation defense but its environmental regulatory expertise, 
Wyman said.  "That's what our size and breadth allows us to achieve. At 
Latham, our environmental practice is not just a niche group within the 
firm, it's actually a stand-alone department, it's one of our five core 
departments. And to my knowledge, we're the only law firm in the world of 
our size — 2,200 lawyers — that does that," Wyman said.   
 
He noted the firm's recent work on one liquefied natural gas production 
project in Australia, worth $8.5 billion, and another in Papua New Guinea, 
worth $14 billion.  "We had lawyers from four countries advising 
essentially eight credit export agencies and 33 commercial banks. It was 
absolutely huge and world-leading," Wyman said. "We don't see a niche, 
small-firm practice as being capable of handling these sorts of projects 
because they don't have the breadth."  
 
Methodology: Rankings are based on partner head count data from 300 
U.S.-based law firms, including 198 of the largest 200 firms in the 
country. Data is as of July 1. Partners counted for a practice group in the 
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rankings had to spend at least 75 percent of their time on matters related 
to that practice. For partners who split their time between two practice 
groups, firms were allowed to count those partners as "0.5" in each of the 
two practices. Firms marked with an asterisk did not submit or confirm 
practice group numbers. For these firms, Law360 estimated partner head 
counts using public data.  --Editing by Katherine Rautenberg and Patricia 
K. Cole. 


